B.Com. (CBCS Pattern) Semester-1VV

UCA4EMA4 - Marketing Management - Sales & Distribution Management

P. Pages: 3 GUG/W/24/12039
Time : Three Hours H!||”!,|IMI|H7IIMI| ‘l" Max. Marks : 80
Notes: 1.  All questions are compulsory.
2. All questions carry equal marks.
1. a)  Write the meaning and process of Selling. 8
b)  State the types of Sales Planning. 8
OR
c)  Discuss the importance, Merits and Limitations of Personal Selling. 16
2. a) State the Concept and Methods of Remuneration. 8
b)  Explain the process of selection of Salesman. 8
OR
c)  Write the meaning, Importance and objectives of Salesman Training. 16
3. a) Explain the role of Sales Manager. 8
b)  State the objectives of Sales Organization. 8
OR
c)  Write the Meaning, Concept and Principles of Sales Organization. 16
4. a) Discuss the factors affecting to Channels of Distribution. 8
b)  Explain the Nature and Limitations of Physical Distribution. 8
OR
c)  Write the Meaning, Types and Selection Process of Distribution Channel. 16
5. Write short note.
a) Sales Management. 4
b)  Motivation for Salesman. 4
c) Sales organization Planning process. 4
d) Contents of Distribution method. 4
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