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 Notes : 1. Attempt any five questions. 

 2. All questions carry equal marks. 

 

 

    

1.  What is the concept of Marketing Environment? Explain in details. 

 

14 

2.  What are the 4P’s marketing mix? What is the importants of marketing mix and why are 

the 4P’s important? Explain. 

 

14 

3.  what is new product development process? What are the key challenges of new product 

development? Explain. 

 

14 

4.  What is supply chain management? Discuss its concept in details. 

 

14 

5.  What is marketing communication? Discuss the various tools of integrated marketing 

communication? 

 

14 

6.  What is direct marketing? Explain the concept of direct marketing along with its types. 

 

14 

7.  Illuminate the process of saling and staffing of sales organisation. 

 

14 

8.  Enlighten the term “Effective sales compensation plan”. 

 

14 

9.  Describe the various methods of monitoring and controlling of sales force? 

 

14 

10.  Write detail note on any two. 

 

a) Sales cost analysis. 

 

b) Incentive plans. 

 

c) Managing advertisement. 

 

d) Designing sales target. 

 

14 
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