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B.Pharm. CBCS Pattern Semester-VIII 
BP803ET - Pharmaceutical Marketing Management 

P. Pages :  3 GUG/W/23/14149 

Time : Three Hours Max. Marks : 75 

_____________________________________________________________________ 

 Notes : 1. Discuss the reaction, mechanism wherever necessary. 

 2. All questions are compulsory. 
 

    

1.  Multiple Choice Questions. 

i) Transporting and storing goods is part of which of the following marketing channel 

 functions.?  

 a) Negotiation b) Physical distribution 

 c) Contact d) Matching 

 

ii) The ---------- concept hold that consumer and businessman, it left alone, will 

 ordinarily not buy enough of the organization products.  

 a) Production b) Selling 

 c) Marketing d) Holistic Marketing 

 

iii) Communication activities which provide incentive to customer is known as -------- 

 a) Sales promotion b) Personal selling 

 c) Advertising d) Publicity 

 

iv) What are the business that represent and sell goods on behalf of other business in a 

 specified market called? 

 a) Resellers b) Traders 

 c) Agents d) Stockiest 

 

v) What are the Factors that affect consumer behaviour? 

 a) Psychological b) Personal  

 c) Social  d) All mentioned 

 

vi) What are 3P’s of Marketing Accordingly E. Jerome McCarthy? 

 a) Product b) Promotion 

 c) Price d) None 

 

vii) Which one is example of outdoor advertisement? 

 a) Sky writing  b)  News paper 

 c) Direct mail d) None  

 

viii) Pain killer is an example of which category of drugs ---------- 

 a)  Schedule-X drugs b) Non-Schedule Drugs 

 c) Schedule-H drugs d)  Schedule-G drugs 

 

ix) What is example of functional middlemen? 

 a) Commission agents  b) Retailer 

 c) Whole seller  d) Distributor 

 

x) Super distributor are also known as ----------- 

 a)  Distributor  b) C and F Agent 

 c) Whole seller d) Super stockiest 
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xi) In which year National Pharmaceutical Pricing Authority is Formed? 

 a) 1997 b) 1998 

 c) 1995 d) 2013 

 

xii)  What are the objective of Organization? 

 a) Profitability b) Growth  

 c) Diversification d) All of the above 

 

xiii) In which year Opium act passed? 

 a) 1878 b)  1880 

 c) 1930 d)  1857 

 

xiv)  Controlling is which type of functions of management. 

 a) Secondary Function b) Primary Function 

 c) Tertiary Function d) None  

 

xv) Which type of leader dictate works to subordinate? 

 a) Democratic leader b)  Laissez Fair Leader 

 c) Autocratic Leader d) None  

 

xvi) What is general area required for Basic Installation for Capsules? 

 a) 30 Square Meter b) 10 Square Meter 

 c) 40 Square Meter d) 20 Square Meter 

 

xvii) When did ICH first issued Stability Guidelines? 

 a) 1987 b) 1981 

 c) 1993 d) 1984 

 

xviii)Conflicts between different level of the same channel of distribution are referred to 

 as:  

 a) Parallel conflicts b) Horizontal conflicts 

 c) Vertical conflicts  d) System conflicts 

 

xix) What is Full form of FPP? 

 a) Full Product Packaged b)  Full Packaged Product 

 c) Full Product Packing d)  None 

 

xx) -------------- has the advantages of being high in selectivity, low cost, immediacy and 

 interactive capabilities. 

 a) Direct mail b) Outdoor 

 c) Online d) Radio  

 

2.  Long answer questions (Solve any two) 

 

i) Explain Functions of Management. 

 

ii) Explain Drug Price Control Order. 

 

iii) Explain Different channel design process. 
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3.  Short answer questions (Solve any seven). 

 

i) Write a steps of Effective Detailing. 

 

ii) Write about Marketing Environment. 

 

iii) Differentiate between Wholesaler and Retailer. 

 

iv) Give a short note on Direct Mail. 

 

v) Write a detail about Product Branding. 

 

vi) Explain the Pricing Strategies. 

 

vii) Explain Functions of Wholesaler. 

 

viii) Explain different methods of Pricing. 

 

ix) Write in short about Personal Selling. 
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